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When we 
started …

Payments 
were broken



Today we are helping 200K+ 
merchants with payments



Rise of 
marketplaces and 
SaaS platforms

● Successfully growing with 
ecommerce partners

● Hyper growth in payment 
features 

● Market expansion

Mollie: a product and product and product 
distribution growth story 

Adriaan & 
Engineers

● Proliferation in number of 
platforms: accelerated 
growth  in SaaS and 
marketplaces 

● New financial products  
embedded and directly

● Continued geo and 
payments expansion

Rise of ecommerce 
platforms 

2004  2015 2010 Now & future
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Embedded finance at Mollie 

Product Distribution



Product: Targeting our 200k+ customers 
with embedded finance products



“Having a great idea for a product is important, but having a 
great idea for product distribution is even more important.”

Reid Hoffman



Taking the lead: Shopify has transformed 
into a fintech powerhouse 
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Mollie Capital: access to financing without any paperwork or bank statements 
required

1. Limited barriers to adoption



2. Empower in the background

Bookingexperts is launching a full payments solution powered by Mollie 



3. Simple implementation: by providing a 
wide range of tooling and strong developer 
experience



4. A partner first approach



Some reflections on embedded finance 
products 

1. No/ Limited barriers to adoption
Access the product immediately  in the existing 
platform with no/ very limited friction

2. Empowering in the background    
Enable distribution parties to create their own service 
with white labelling / co-branding

3. Simple implementation    
Modern APIs, tooling for developers, etc.

4. A true partner first approach    
For many parties its early days and requires a lot of 
support to get started 


